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Cash to Cash Cycles

The Lifeline of Any Business Maximize the value of your solution

Money - that’s what it’s all about.

Cash flow is the lifeline of any business. Quickly
turning your inventory into cash means profit and
money in the bank. How fast can you turn $1lof
inventory into $1.25 in the bank? Simple. Increase
the speed of your cash cycle!

But optimizing your cash cycle requires capturing all the details of your money; from where
it goes to when it returns. For some companies this amounts to tracking thousand of
transactions daily, from multiple locations. The problem is how to compile this information
quickly enough to increase your cash flow.

Salient has the answer

Our system can collect all your Cash-to-Cash information from wherever it's located, in
whatever format it's stored in. It tracks your transactions and stores them at their most
granular level, allowing you to see exactly where the money goes.

%) SALIENT

Salient Corporation, 203 Colonial Drive, Horseheads, NY 14845 USA P. 607 739 4511 F. 607 739 4045 E. info@salient.com www.salient.com SP.cash2cash



Cash to Cash Cycles

The Lifeline of Any Business

Cash to Cash Cycle
Here is an example of the average cash-to-cash cycle for the
entire company.

Take Control

With Salient’s solution you can chart vendor performance. In
one chart you can identify those suppliers that aren’t meeting
your terms, and determine if you are paying suppliers early.
Then you can ask, “Am | receiving discounts for paying early?
Should I delay payments?”

Speed is key - You need answers fast. With UXT, all inquiries take
less than 10 seconds to complete. Have the information in time to
make the right decisions.

Optimize Inventory Levels
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The graph shows the trend over time, or, displays a simple report detailing the components
of the cash-to-cash cycle for the entire company.
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Click to drill into Total Costs
Instantly identify those factors that affect you the most
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Manage Receivables

Let the Sales personnel closest to the customers collect the Days Sales
money. Salient gives you immediate visibility to AR balances Qutstanding Revenue ¥
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Radical Innovation e e

A radical innovation is any advance in technology that
profoundly changes how you do business. Salient’s UXT®
compute engine is one such radical advance. UXT tracks
commercial and operational data in real time. It integrates all
aspects of your business, connecting the entire supply chain,
and then organizes these data streams into a comprehensive
accounting of the enterprise. Performers, managers, and
executives get a never-before-possible capability to correlate
their own actions to profit, growth, efficiency and productivity.
UXT lets them see the connection graphically, continuously,
in real time. For a complete demonstration of how UXT can
improve your wholesale distribution business, contact your
Salient sales representative today, or call (607) 739-4511 to
schedule a demonstration.

About Salient
Salient Corporation makes very large scale in-memory intelligence technology for ad hoc data interrogation,

visualization and root cause analysis. The company provides continuous audit, performance monitoring and ; SALIENT

forensic applications for business, health care, education and government.
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